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GREAT N. Y. SHOW COMES TO CLOSE 





INCREASE 


ical Value of Cars|’ 


Marketed in 1925 
$275,000,000 


SLINT, Mich., Jan. 16.—In 
. spite of the substantially 
price of current models 
mparéd with the 1924 list 

, the Buick Motor Com- 
increased its volume of 
Bess during the past year 

5,000,000. 

Mcthebe was brought about | 
Warger number of cars sold | 

» over the year before. A 
sales of nearly 20 per cent. 


‘total value of the nearly 
Spm cars marketed in 
pa soucone of $275,000,- 

. it gain was made 


of the cars built from 
» to-the end of the 
more than $155,000,000. 
@ gain over the same 
pe4 of about $20,000,- 


ese the strong market 
urrent models, the Buick 
has been running at 
throughout the winter 
Mand has announced a pro- 
PSchedule for the first three 
Sof 1926 of nearly 75,000 


der to meet and maintain 

edule, expenditures for ad- 

buildings and equipment 

fing to $2,000,000 are being 

Ywhich will increase plant 

Seity to 1,200 cars per day, it 
. ' 


work of expansion is pro- 
rapidly, with every indi- 

that the greater schedule 

»met in a few months. 

wan 


JER TO TELL CONGRESS 
IBBER EXPANSION PLAN 


HINGTON, Jan. 6.—Ex- 
of Brazilian J rubber 
iction will be the central 
fe of a-plan for protection of 
aican rubber consumers against 
ign.monopoly profit extortion 
@ presented to Congress next 
by Secretary of Commerce 
er. 
@ will appear before the House 
rstate and Foreign Commerce 
ittee. With planting cut 
in the last three years, Sec- 
, Hoover foresees a rubber 
wWeity in 1929. 
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ESIDENT BENDIX CORP. 
DS BENDIX BRAKE CO. 


i TH BEND, IND., Jan. 16 (U. 
5 P. S.).—Vincent Bendix, presi- 
2 of the Bendix Corporation, 
i offices in Chicago, has re- 
id that post to devote all his 


fe to duties as president of the | Company, 


Brake Company, a sub- | 


which, operates in South | ing out the 
according to word received: Arthur H. 











Detroit Employment 
Shows Decided Gain 


Special from A. D. N. Detroit Bureau 
Detroit, Jan. 16, — Industrial 
employment increased 3,187 for 
the week ended January 12, ac- 
cording to the Employers’ Asso- 
ciation, which reports a total of 
257,927. This is an increase of 
3,187 over last week’s figures. 

While these figures show a de- 
crease of 4,731 in comparison 
with the same week in December, 
the total employment figures are 
approximately 60,000 over Jan- 
uary, 1925. 

These figures represent ap- 
proximately two-thirds of the 
industrial employment of the 
city. 


ROAD BUILDING 
ADVANCES NATIO 


 Schvwrsle Eh Increase | 
In Motor“Industry 
In Future 


s 


Chicago, Jan. 16.—Road build- 
ing is not only one of our gi- 
gantic industries, but one of the 
most valuabie of all methods of 
promoting national economy and 
prosperity, Charles M. Schwab, 
chairman. of Bethlehem Steel 
Corporation, said last night at 
the annual dinner of American 
Road Builders’ Association. 

Mr. Schwab said he is a great 
enthusiast about the automobile 
business, and that he is impressed 
with the limitless possibilities in 
the combination of interests, and 
the savings of cost, which can be 
transmitted consumers, and 
which would make possible still 
greater growth in “this amazing in- 
dustry.” 

“The automobile 
no longer a mere 
necessity,” he said. “When I 
realize to what extent good roads 
add to the possible additional use 
of the automobile, I see vast op- 
portunities for producing new 
wealth and happiness in this 
country. 

“Those who citim that the au- 
tomobile industry in this country 
has reached the saturation point 
may well take note of the great 
disparity between the actual miles 
of roads in this country and the 
fact that only 10 per cent. of these 
roads are even as yet in first class 
physical c condition." if 


JOBBER DINNER HELD 
BY A. E. A. IN NEW YORK 


New York, 16.—Under the 
auspices of the Automotive Equip- 
ment a dinner was 
held in the Hotel Alamac last night 
for fifteen jobbing organizations in 
Greater New York. 

Allie Ankers presided. Two 
the principal speakers were W. T. 
Morris of the American Chain 
who asked for the co- 
operation of the members in carry- 
1926 program, and 
Mogge, merchandising 





to 


of course, 
luxury; it is a 


is, 


Jan. 


Association, 


of 


‘| British 


N. A. C. C. RUBBER 
PLAN EXPLAINED 
TO COMMITTEE 


Macauley and _ Fire- 
stone Testify in 
Washington 





Special from A,-D. N, Washington Bureau 
ASHINGTON, Jan. 16. 
| —The House Inter- 
| 
istate and Foreign Commerce 
|\Committee investigating the 
rubber monopoly 
| under the Stevenson plan yes-, 
'terday was given a compre- 
eeaite picture of the rubber 


| situation as it affects Ameri- 
ican importers, motor 


| 


bile owners. 

The stituation was brought out 
by the testimony of Alvan Ma- 
eauley, 
Motor Car Company, 
the rubber committee of the 
tional Automobile Chamber 


chairman of 
Na- 


of General Motors, 
and director of the N. A. C. C., and 
Harvey S. Firestone, head 
company bearing his name. 


the president 


testimony developed before 
committee:— 

1. Mr. Macauley explained in 
detail the organization of the N. 
A. C. C. corporation to buy and 
sell rubber and manufacture tires 
as a first step in the movement to 
insure this country a stabilized 
supply of rubber at reasonable 
cost, 

2. He declared that increase 
in rubber prices will cost world 
motorists $600,000,000 and that 
the entire saving of $80,000,000 
granted through tax relief al- 
lowed by the House “is blotted 
out many times over.” 

3. Mr. Firestone in a skirmish 
with members of the committee 
refused to lay bare his profits 
and practices by standing by his 
rights on the grounds that such 
information is strictly a “trade 
secret.” 

4. He declared he was op-. 
posed to co-operative rubber 
buying “because the market is 
limited and we can’t buy any 
more than the supply,” but sug- 
gested that the immediate thing 


restrictions on rubber growing 
in the Philippines. He added that 
he thought the fair price of crude 
rubber should be 15 cents a 
pound. 


that in the efforts of the 
car manufacturers to sell at low- 
er prices they have always opposed 
the imposition of “artificial and ar- 
bitrary costs, whether their na- 
ture be economic, legislative or 
social.” 

“We have appeared before 
Congress in an appeal for the 
elimination of discriminatery 
excise taxes,”’ Mr. Macauley de- 
clared. “Not because we pay 
these taxes, for we do not, but 
because their continuance con- 


car | 
|manufacturers and | 


president of the Packard! 


of | 
Commerce; H. H. Rice, assistant to | 


of the | 


Here are the high lights of the | 
the | 


to do is to remove the present/| in 


Mr. Macauley told the committee | 
motor 


U. S. Rubber Imports 
Larger in Deceml >t 


New York, Jan. 16.—Importa- 
tions of crude rubber into the 
United States in December totaled 
39,519 tons, against 36,050 tons in 
November and 24,380 tons in De- 
cember, 1924. Arrivals at Atlantic 
ports in December were 35,294 tons 
and at Pacific ports 677 tons, ac- 
cording to the Rubber Asociation of 
America. 

Imports in December were the 
largest for any month in 1925. Im- 
portations of all grades of rubber 
in 1925 totaled 384,837 tons, com- 
pared with 314,058 in 1924, an in- 
jcrease of 70,779 tons. 


BRITISH EAGER 
TO CO-OPERATE 


| Sir William Letts Ex- 
plains Attitude 
On Rubber 


New York, Jan. 16.—British 
auto manufacturers are just as 
eager to have the price of rubber 
lowered as are Americans, de- 
clared Sir William Letts, presi- 
dent of the Society of Motor 
Manufacturers and Traders of 
| Great Britain and managing di- 
rector of Willys-Overland Cross- 

ley, Ltd., of Manchester, Eng- 
land, just before he set sail for 
home today. British motor car 
makers will be glad to co-operate 
in the campaign to bring about 
the reduction, he added. 

Further conferences of the B 
of Directors of the Rubber Asso- 
-ciation of America to consider 
proposals to develop plantations 
and other expedients to 
American consumers an 
rubber supply 
the next few days, 
L. Viles, general 
association. 








oard 


manager of the 


labor for 


would 


any rubber 
be available, according 
Norbert Lyons, secretary of 
American Chamber 
of the Philippine Islands, 
scribed the possibilities 


the 


who, de- 
in an ar- 
Progress, the 
chamber. 

Sir William Letts’s statement was 
made from the 
point of view, he explained at the 
St.. Regis, where he was stopping. 

“The American has the same 
conditions identically as Great | 
| Britain and the rest of the world 
its purchase of raw rubber,” 
j said Sir William. 
i “Tt is of no use,” he continued, 
“to try to rope in the sentiment 
of automobile users regarding 
rubber prices. They are in exact- 
ly the same position regarding 
the price of tires here as they 
are all over the world. The prices 
{ of crude rubber as supplied to 

your manufacturers are the same 
as they are to manufacturers [n 
| all other countries. No one can 
| say that the British government 
} is picking the price of rubber. 
| “The Stevenson act, 

is generally admitted, 
the situation, 


published by 





has saved 


' 


than speculation by both 
Had there been no 


insure | 
adequate | 
will be held during | 
according to A.} 


An adequate supply of Philippine | 
enterprise | 
to} 


of Commerce | 


ticle in today’s issue of Philippine! 


Englishman’s |. 


I believe it) 


The present price to! 
| which rubber has soared has been! 
'caused by nothing more nor less | 
insiders , 


EVENT MARKED BY 
NOTABLE RESULTS 
IN ALL RESPECTS 


Industry in Prosperous 
Era; Scene Shifts _ 
‘f 


To Chicago 
EW YORK, Jan, 16.—. 


With today’s thronged 








|nual Automobile Show in New 
— sang its swan song. It 

now follows its twenty-five 
no into history, bu® 


not into oblivion. 

For the memory of this show 
j will not die quickly; it will be kept 
|green im the minds of thousands in 
|\the trade who experienced during 
\its sessions such business results 
{as no other automotive exhibition 
\has furnished. 


ees, 


ied 


Palace proved s 


i Sp 


a < indy! 


transacted, public interest, ate 

tendance, and trade significance 

it set new marks which succeed- 
ing shows will not easily surpass. 

With the closing tonight the aue 
| tomotive spotlight shifts 1,000 mile 
| West, where on January $0 it will 
| come to rest at the Coliseum, in 
j|which the Chicago show will be 
|held. The two weeks interim will 
allow factory personnel a breathing 
ispell and permit them to prepare 
|for another- strenuous week of dise 
|; Play and selling. 

At Chicago the good work 
Started here will be carried on 
and furthered, sales gains will be 
consolidated, and a new section 
will be reached and influenced. 
Further data will be collected by 
plant executives on dealer and 
public attitude toward the new 
offerings and this will guide them 
in laying manufacturing plans for 
the balance of the year. 

Those going to Chicago from the 
!New York show will carry with 
them ar enthusiasm and optimism 
|which a week of high accomplish. 
}ment has furnished. They will be 
bolstered by the experience of meet~ 
ing the heartiest response from 
boewry and public that any New 

York show has seen, 
| The industry itself deserves @ 
'good part of the credit for this 
|| response. In the products it dis- 
| played this past week it presents 
!a combination of beauty, utility and 
ivalue which has never . been 
|}equalled by the offerings of any 
jother American industry. The 
|! public has recognized in these 1926 
jears and accessories great manus 
| facturing accomplishments and has 
been quick to show its approval 
iin a concrete form through ordery 

Although automobiles have be- 
come one of the most familiar 
facts of everyday American life, 
their appeal has not been weak- 
ened by intimacy. On the other 
hand, the interest in the indus- 
try’s doing, in the new things it 
has to offer, has grown constant- 
ly stronger. It is this inexhausti- 
ble desire of the American people 
for more and better personal 


session the twenty-sixth ane ~ 


Ke local offices. Bendix in the 


| director of the A. E. A., who gave 
‘spend much of his Sone 


a very interesting talk on the “Ask 
them to Buy," campaign, 


stitutes an economic barrier tn | 274 outsiders. | transportation which has set at 


“a,j 


i 


5 
2 


| Stevenson act, the planters and the 
estates would have gone broke, 
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N. A. C. C. RUBBER 
PLAN EXPLAINED 


House Interstate Mem- 
bers Hear Facts 
In Situation 


(Continued from Page 1) 


the path of a broadened use of 
the motor vehicle. 


“It is for this reason that we 
are glad to associate ourselves to- 
day with the distinguished secre- 
tary of commerce, Hoover, in his 
efforts to secure relief from an 
arbitrary addition to the cost of a 
raw commodity which bulkKs large 
in the initial and particularly ia 
the operating cost of modern high- 
way transportation.” 

Mr. Macauley said that 
ufacturers§ themselves 
added costs which 
pricé has developed. 

as charges, like al] other manu- 
facturing charges of whatever nature,’’ he 


explained, ‘‘are ultimately passed on to 
the consuming pablic, and in this instance 


the motor man- 
do not pay the 


a speculative rubber 


it is the censuming public of a world 
which must pay the price 
“The motor industry as a group has 


never souxht to prevent any of the pro- 
ducers of eléments entering into its man- 
ufacture from making a fair profit. 

‘“The present rubber situation as we see 
it grows out of the abnormaily low crude 
rubber prices of a few years ago, when 
the ruboer producers of the wor]d were 
faced with ‘“‘less than cost’’ through tem- 
porary over-supplies brought about in 
part by improved manufacturing methods 

“There being today no visible shortage 
of rubber, the manipulations of specula- 
tors have raised the price in the Jast year 
from the fair remunerative figure of 36 
cents to a high point of $1.28, or three 
times the desired amount.’ 

Mr. Macauley explained to the 
committee the campaign of the N. 
A. C. C. to educate motor car own- 
ers how to get better and longer 
use out of their tires and said that 
the idea had been brought forcibly 
to the attention of the World Motor 
Transport Congress in New York 
city this week. 


Mr. Firestone said he opposed 
any restrictions on rubber, but 
that when it became apparent that 
restrictions were to be placed by 
the British, the British Steven- 
son restricted rubber act, he said, 
had led to great speculation and 
price manipulation. 

is’ company, Firestone said, plans to 


i meg eventually 1,000,000 acres of rub- 
r in Liberia. 


“How do you get titles in Liberia?’’ 
“I'd rather 
tions with Liberia,’’ 


discuss Our negotia- 


he replied. 


not 


Mr. Firestone’s objection was upheld 
By Representative Parker (Rep.), of New 
York, chairman. 

Labor conditions are excejjent in_ Li- 
beria for producing rubber, said Fire- 
stone. 

In Mexico, Central America, Liberia 


and the Prilippines are the best opportu- 


mities for American rubber producers, he 
expi2.ined. 

**"You are aware that cost of tires have | 
imcreased 60 per cent?’’ asked Shallen- | 
brge- 

**Yes.”* 

“Well, I wcnder sometimes if we aren't 


investizating the wrong fellow about the 
use in prices."* 


ee 








Oldsmobile Dealers Dine at Commodore Wednesday 


BELGIUM IDEAL 
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Newseli Auto Show 
To Run Jan. 16-23 


Newark, N. J., Jan. 16.—About 
300 passenger cars of thirty-eight 
different makes, valued at approxi- 
mately $1,350,000, are to be exhibited 





at the auto show to be held here! 
January 16-23 under the auspices | 


of Newark automobile dealers. | 
Claude E. Holgate is general man- 
ager. Forty accessory exhibitors; 


have also reserved space. 
Included in the makes of cars to} 
be shown are: Auburn, Ajax, Buick, 
Cadillac, Chandler, Chevrolet, Chry- 

sler, Cleveland, Davis, Dodge, Essex, 
Cadillas, Chandler, Chevrolet, Chrys- 

Jewett, Jordan, Lincoln, Locomobile, | 
Marmon, Nash, Oakland, Oldsmobile, 
Overland, Packard, Paige, Peerless, 
Pierce-Arrow, Pontiac, Ree; Ricken- 
backer, Rolls-Royce, Star, Stude- 
baker, Stutz, Velie, Wills-St. Claire 
and Willys-Knight. ~ 





is true that in 1925 we made a profit of 
$12.800.412, but we did a business of 
3125;009. 000." ; 

‘Are you willing to put into the record 
what a 33x6 balloon tire will cost? 
asked Shallenberger. b 
“IT don’t think that would serve your 
purpose,’’ replied Firestone. 

‘‘Would it- embarrass your company by 
showing too much profit?’’ asked Repre- 








sentative Barkley (Dem.) of Kentucky. 
“Not at all. It is a dealer’s trade 
secret.”’ 


Chairman Parker said the information 


session. 


| 
| 














iv > tiv 
“The Firestone Company must have | Would be received ry feral to a close | 
four months’ supply of rubber It is not Barkley subjecte sed tire ices 
exactly true, as I have been quoted by ee ae rubber goes inte a 33x6 | 
Sir Robert Horne as saying. that our hes — 
company had seven million profit before pede ” | 
the Stevenson act and twelve million et eee ee fabrics going 
after, and therefore we were not hurt. It into a tire increased since last Febru- 
¢ or? 
ADVERTISEMENT nae 








Every 2% ‘seconds, some- 
where in the world, some 
one buys a Dunlop Tire. 








pric 
high as $1.25 
a 
t 
added only a 


of tires because of the increased price of 
erude rubber. 





“No, there has been a slight decrease.’’ 
‘‘Has labor increased?’’ i 

‘Yes, about 10 per cent 

“Is 65 cents a pound a fair average 
e for rubber since February?’’ 

Yes, but it went from 35 cents to as 


} 


“Well, I want to know who got the 
« $17 that I had to pay for a tire. 
You'd better ask the man who sold 
he tire to you.’’ replied Firestone. 
Firestone declared that manufacturers 
“slight amount’’ to the cost 











BERMUDA Wi 


muda. And all 
your 


Sailing, Bathing, I 





New York, every 
Palatial 
Liners. 


S. S. “FORT VICTORIA” and 


Tel. Bowling Green 7800, or 





Don’t Wait for Springtime--- 


You in 2 Days’ Time 


The long, cold and freezing Winter months make 
Springtime seem far away. 
enjoy all the charm of beauteous Springtime, with 
its flowers and birds and glorious out-of-doors, in 
two short days’ time by visiting charming Ber- 
Bermuda will help you 
favorite sport 


just resting in this Gem of Winter Playgrounds, 
for Bermuda allows nothing else to interfere with 
her visitors’ pleasure. 


Twin Screw, 


Tickets Interchangeable. 


Booklets and Further Details, 


FURNESS BERMUDA LINE, 34 Whitehall St., New York 


ll Bring It To 


But you can see and 


to enjoy 
or recreation—Golf, Tennis, 
Riding, Driving, Fishing, etc., or 





Sailings twice weekly from 
Wednesday and Saturday, via 
Oil-Burning, Transatlantic 


S. S. “FORT ST. GEORGE” 


Any Local Tourist Agent. 














{ 





| feature. 
| representatives 
'from every land and showed them 
|} many 
_jautomotive business 
—— | After three days of meetings, tours| 
and visits to the show, 
tutelage of prominent 
ithe delegates should bring bac} 


ucts 
year’s advances in engineering and /| in Canada for the Chrysler “58,” 
Many innovations | representing reductions of from $85 
new ito $180, are announced as follows: 


manufacturing. 
in car design were disclosed, 





N. Y. Show Marks Advance 
In Automotive Industry 





(Continued from Page 1) 


naught the fixing of saturation 
points by self-styled “experts.” 

So the industry has reason to 
lo6k ahead down the corridors of 
1926 with a justifiable optimism. 
Just behind it is a new production 
record of well over 4,000,000. The 
first national show has proved that 
buying sentiment, instead of being 


| satiated during 1925, is stronger 


than ever. If Chicago results add 
their emphasis, we can look for 
even greater prosperity throughout 
the months of the new year. 
Looking back over the hap- 
penings of the past week, sev- 
eral high points are worth re- 
calling. For the second year, 
specific sessions were set aside 
to which only members of the 
trade were admitted. These trade 
days, Monday and Tuesday morn- 
ings, provided an opportunity for 
manufacturing personnel to meet 
dealers and salesmen in friendly 
intercourse, unhampered by pub- 
lic attendance. Wholesale busi- 
ness of a considerable volume 
was transacted at these two ses- 
sions; friendships were cemented 
and new ones made; views of 
makers and sellers were cx- 
changed and-better understand- 
ings reached. As a yearly insti- 
tution the trade session promises 
untold good for the industry. 


The second world transport con- 


gress, held under the auspices of 
jthe National Automobile Chamber 
of Commerce during the first part} background the gorgeous cars, with 
of show week, was another notable | their bright colors and wealth of 
It brought to New York) nickel trim, shown resplendently. 


of the industry 


interesting aspects of 


under the 


< 


a potent influence in the extension 
, of our foreign trade. 


The many dealer gatherings, 
association conventions and other 
affairs where men in the trade | 
met during show week were an- 


other important factor in | 
cementing internal relations im 


the industry. A strong unity of 
feeling, a realization of the gen- | 
eral community of interests, is 
growing each year by just such 
agencies as the trade sessions 
and the trade conventions. 

On the material side, the prod- | 
displayed exemplified the! 


Closed cars almost monopolized’ government tax. 


to | 


the show. The overwhelming pref- 
erence for this type of body was 
visible everywhere. Those open 
cars displayed were nearly all 
roadsters or special sport models. 
Bright finishes and elaborate fit- 
tings also distinguished the show 
cars. 

More space was alloted to the 
accessory exhibitors this year 
than ever before. Makers of all 
types of car and garage equip- 
ment showed their lines and the 
large crowds syho visited the two 
upper floors of the Palace were 
evidently interested in what they 
saw. Many new devices and 
improved smodels were on view 
and nearly all were demonstrated 
by ingenious mechanical contriv- 
ances. Wholesale business and 
retail interest were reported by 
most exhibitors as being extreme- 
ly active. 

Good weather after the opening 
day brought out large crowds of 
people at every session. The visi- 
tors this year came to do business, 
not merely out of curiosity. This 
was evidenced by the success of the 
exhibitors in obtaining many signa- 
tures to orders and where imme- 
diate decisions were not made, of 
being able to get names for future 
follow-up. 

Physieally, the show presented 
a brave front. The management 
prepared an attractive setting, 

















| 


the dence is misleading, it portends an- 
in - America. | other great 


| 


executives, | 


their native lands a better knowl-| 
edge and appreciation of the in-| 
dustry here. Such gatherings are! 


the largest manufacturers of 
;springs in the world and _ doing! 
business in Detroit running into | 
the millions, has purchased the | 
j|former home of the American | 
| Blower Company at an approxi- 


|} mate cost of $1,200,000. The Eaton 


|suitable for their business and on 
| the erection 
building. 


‘and improved models were shown/Touring car, $1,155; roadster, 
by almost every maker, and the | $1,220; club coupe, $1,225; coach, 
;value awaiting the dollar of the These 


| $1,280 and sedan, $1,365. 
|automobile purchaser was further! prices are f.o.b. Windsor, Ontario, 
| enhanced. 


which stimulated the atmosphere 
of the Italian Riviera. Against this 


It was a show of accomplishment, 
was this one of 1926. Unless evi- 


year for the industry. 








EATON SPRINGS CORP. AT 
DETROIT BUYS BIG PLANT 


TEST MARKET 
Strategic Point for In- 


troduction of Amer- 
ican Cars 








Special to the Automotive Daily News — 
RUSSELS, Jan 16.—The 
number of-touring cars 
Lin Belgium has jumped 
'20,000 in 1919 to 50,000 in 
'1923 and 65,000 today. The 
| leading factors onthe Belgian. 
|market are not the native 
| firms, but Ford, with his Ant 
|werp plant, having produced 
‘over 50,000 cars in the past 
\few years, and the various 
‘Chevrolet are the local leaders 
|of which Buick.and Chevrolet 


are the local leaders. 

English makes are ‘too expensive 
‘and their lines do not please: Bel- 
gian taste, it is Glaimed here. 

French and Italian makers are 

second to the Americans in favor 
and ahead of the Belgian fac- 
tories. / “4 

The roughness of Belgian roads 
considerably torn up and often 
paved with coarse blocks, has beer 
unfavorable to the sale of smal) 
hizh efficiency cars. 

if America is the country having 
the most cars per capita, Belgiulf 
claims to be that having the most 
cars per square mile, which fat 
also accounts for the wear and teai 
on Belgian roads. Thete are 45,00( 
trucks and 50,000 motoreycies, fz 
addition to the 65,000 cars, whik 
out of 25,000 miles of roads No’ 
more than about 10,000 permit 4 
speed of more than 20 miles a! 
hour without excessive risk. 


Belgium is the one European 
country where the old prejddice 
against American cars, dating 
back to imports made between 
1905 and 1910, has been the 
most thoroughly , | and 
where a oir Apa 
taken its place, ‘ : 
This, together with the facilitie 

afforted by Antwerp as a landin 
and warehousing port makes Bel 
gium an ideal strategical location 
to test out and start the introduc 
tion of an American car in Europe 
Care should, however; be: taker 
when so doing for the thick pop: 
ulation over a relatively smak 
area makes trade customs consi@- 
erably different from - what they 
are in the neighbor countries 
such as France and Germany, wher¢ 
dealer and distributor influen 
are much more developed. 

The best policy seems to be 
to check up in Belgium, where 
the business can be controlled) 
with a minimum of expense 
from a single central office, the 
chances of the- model against 
European competition, and then 
to develop imto the adjoining 
countries through branch offices 
and the regular trade 
using the Belgian front as a- 
cheap and convenient warehouse 
ing center during the preliminary 


stages. 


FE urther Cuts in 








Special from A. D. N. Detroit Bureau 


Detroit, Jan. 16.—-The Eaton 


Springs Corporation of Ohio, one of 


interests announce that work will 
begin at once to make the building 


of a necessary new 


CANADA CHRYSLER PRICES 


Montreal, Jan. 16.—New prices 


and to them must be added the 





Gas Predicted 


Milwaukee, Wis., Jan. 16.—< 
Wisconsin oil jobbers are not 
looking for an increase in the 
price of gasoline during 1926, 
but, on the contrary, are looking 
for a drop of several cents per 
galion below the present price 
during the coming summer. 

That was the optimistic note 
struck at the state convention 
the Independent Oil Jobbers’ 
sociation of Wisconsin, in sessio 
here. The contention is based up 
the fact that there is at present 
large production from the 
continent fields, which supply me 
of the gas for Wisconsin consump 
tion. The discovery of several gz 
large producing areas ih Texas 
Oklahoma, and the co 
building of huge crude eil 
are given as additional re 
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New Car Sales Expected 
- To Improve After Show 





ANGOR, ME., Jan. 16 (U. T, P. S.).—Bangor dealers 
enjoyed a remarkably fine-week for this season of the 
Se year last week. Aroostook county, which is the great potato 
* yaising region of the country, had its best harvest since 1920 


last fall. A large part of the 
“is going into motor cars, both 


great part of the business is cash business. 


Added to this is the fact that the 
roads have been remarkably free 
of snow and the weather has been 
unusually mild, allowing more than 
for both 
December and this month. 

The Ray Motor Company sent cartoad 
iota of Cleveland and Chandler cars to 

of the following dealers during the 
: York & Fenderson at Mars Hill. 
T. Bishop at Caribou and a third 
to the agent at Presque Isle. 

I, P. Sweet Company, Inc., have sold 
Meo speed wazons to the Brewer fire de 
partment, Dolan Transfer Company, Old- 
town and had a good week on: passenger 
vehicles all through their territory. A: J 
Cole. sales manager, is in New York at 
show to meet Maine motorists. 

The Utterback-Gleason Company reports 
® remarkable January sale of Chrysiers. 
the ability of the car to plow its way 

snow drifts being a strong selling 
im this part of the country where 
very heayy February snows are encounered. 


CANTON, O. 

Canton, O., Jan. 16.—A total 
of 21 new cars was sold by the 
Dunkel-McVey Company, Buick 
distributors, here the month of 
and of these not a 
was an open job, of- 
the concern said this 





‘: 


? 


Dunkel - McVey Company 
1 until’ the first of the year re- 
ears sold, and of these 


: 


sports roadster model. 
company are highly 


onti- 


az 






Ff 
fl 


top those of last year. 
been gags and this firm ex- 
month. 





Sales Company. 
ter here, reports a good! month 
January. with continued better 
the month progresses. Cut in 
1 models is stimulating business 
sales held off during the past 
months are materalizing now and 


3 
i 
eFa8 






i 






more 
t in Ford sales. 


cars. Salesmen re- 
. f easier to get and that 
oth month a 40 per cent. itm- 
it “a the auto business wil] be 


conditions continue to im- 


ers in all sections 


half of 1928 will top the corresponding 


period of last year. 


ELIZABETH, N. J. 


Elizabeth, N. J., Jan. 16.—The 
majority of the Elizabeth dealers 
report exgeptional sales for the 
aatech of December over pre- 
‘vious years, and although for the 
most part sales have shown a 
slight falling off so far this 
month, the dealers anticipate an 
active market to continue 
throughout the winter months. 


W. R. Hamilton. manager of _ the 
Blizabeth branch of the Bonnell. Motor 

pany of Newark, reports an 
exceptional business for December and 
for the first week in January, stimulated 


by the large reduction in prices of Dodge ; 


rs” cars, 

The CElizaheth Overiand Company 
Stated it had en exceptionally good month 
of sales in December, due to the open 
winter and to the unusual values offered 
by the Wiliys and Overland lines. It re- 

the public held off buying. await- 

thé appearance of the new six-cylinder 

ber 4 of cars at the New York Auto Show 
M. Bacharach Motor Company re- 


santé & successful selling month for e- | 
Cémber, but a slight falling off in sates so | 


far this month. 


DECATUR, ILL. 


Decature, Ul., Jan. 16.—A\I- 
though movement from the 
floors of local dealers is prac- 


tically haliced this week, dealers 
Jwere receiving big shipments in 
anticipation of the early opening 
of the spring trade. The Reo 
Sales Company received .a car- 
load of Reo trucks; W. C. Starr, 
Overland ard Willys-Knight deal- 


er, received three carloads of 
~ cars. 

Robert R. Peck, Oakland dealer, 
delivered four cars during the 
week; J. LL. Tallman, Cadilla 
dealer, sold two machines within 
the week, and the Reo dealer made 


delivery of one sedan. 


ADDS BUSYFS 
16. — Eig 
been put 


“FLORIDA LINE 
* Tampa, Fta., 
new buses 


ht 
into 


Jan. 
have 


‘service in the Sulphur Springs dis- 


trict ‘by the Tampa Electric Com- 
Pany. This increase in transporta- 
tion facilities has been demanded 


in that section. 


@ 


from ! 
open models and one of | 
Of- | 
prospects for 1926 and believe | 


January | 


Chevro- | 


frequent 


and Willys-; 


of the city are confident that the first | 


by the greyt growth of pxtrena): | 
‘a blooded horse. j 


farmers’ money has been and 
passenger and commercial. A 








Plan Rejuvenation 
Of Dectepit Lizzies 


Spokane, Wash., Jan. 16.— 
Dilapidated cars are expected to 
disappear off the campus at 
Washington State College as the 
result of that institution offer- 
ing special courses in rehabilita- 
tion for-a fee to all student own- 
ers of cars. The wrecks so pop- 
ular lately with students not 
particular whether they get 
there or not were the motive for 
the new course, it is said. 


Tickets Indicate 
Condition of 
‘Used Cars 


Chicago, Jan. 16.—The Dash- 
iell Motor Company of Chicago 
|; has adopted a new and very 
workable device for proving to 
customers its desire to be abso- 
lutely honest regarding the mer- 
its of the used cars they sell. 














Every car in the showroom is 
ticketed with a 
three colors: 


check of one of 
a green one if the car 


‘if in B condition and a white one 
{if in class C. 

Furthermore, the tickets state 
; Just exactly what may and may not 
!be expected of the car. The com- 
pany guarantees the Statement 
thereon. Also, the fact that every 
lear in the shop is not described in 


is in class A condition, a red one| 


What DoYou Think? 





This column is devoted to 
the exchange of ideas and 
Suggestions by readers of 
the Automotive Daily News 
on retail merchandising 
problems. 





sale 
; people 





superlative terms by salesmen, due 


to the fact that it may be plainly | 


ticketed for the third class, 


| presses the customer with the hon- 


t 


im- | 


;esty and frankness of the concern. ; 
The green card carries the notice | 


j that the car has been rated in class | 


1A because it is practically new, 
| etther through extensive rebuilding 


lor lack of wear, thet the body and | 
|fenders are in perfect condition, the ; 


paint practically new or well re- 
painted, and the top and access- 
ories in good condition. 

The red card, attached to cars in 
the second group, advises the cus- 
tomer that the company will guar- 
antee the condition generally, that 
the valves have been reground, the 
engine freed from _carbon, 
transmission and _ differential 
good condition, 
minor dents and 


in 


}and accessories are O K. 
| The white ticket informs the 
buyer that while the car is service- 


able, there has been no work or re- 





finishing done on it—the car is 
vhat has been previously termed 
“sold as is’. The ticket assures 
the customer, however, that there 
is a lot of good service left in the 
car and that it is dependable. 

The ticket system has raised 


the standard of cars being bought 
or accepted in trade, William W. 
menager the 
said, as in buy- 


Cameron, of used 
car department, 
ing he must consider which 
ticket can be put on the car. 
Unless it is suitable for rebuild- 
ing, or unless it can take a white 


ticket as it is, he can figure enly 


on wrecking prices. 

He has also installed the system 
of never accepting a car in trade 
until the mechanics in the shop 
have had plenty of opportunity to 
give it a thorough going over. 


When a car is 2:cepted the historv 
of it is obtained and the buyer of | 
the used car is given as complete a | 


pedigree as if me were purchasing | 


the | 


and that except for ; 
defects the body 


ion 








Editor: 

Automotive Daily News. 

Dear Sir. In several 
issues of the 
News you have referred to a Used 
Car Week held by the 
Dealers in Albany, N. Y. 
Would it be out of line 
request that you get what 


to in- 


formation you can relative to this 
success these 


and with what 
met? 
We will appreciate any informa- 
tion you can give us about this. 
Browning Goldsmith, 
General Manager 
Franklin-Greenville Co., Inc., 
Greenville, S. C. 

A total of 117 used cars were 
sold in Albany during the Used 
Car Week observed by the Albany 
Automobile Dealers’ Association, 
This was the total sold by thirty 
dealers, according to H. S. Ack- 

erman, chairman of the commit- 
tee in charge « the week. 


“NOTHING DOWN” SALES 


BRING GOOD RESULTS 


Rockford IIL, Jan. 16. — A 
“Nothing Down” used car sale has 
been concluded by M. W. Bar- 


ranche, local Moon and Diana dis- 


tributor. Thirty - two 
lasted ten days. 
“While the “No Money 


used car buying,’’ 
said, 


Mr. 


of your 
Automotive Daily 


Automotive 


for us 


automobiles 
were sold during this sale which 


Down” 
Sale was inaugurated to stimulate 
Barranche 


“the surprising part of the 
sale was the fact that 90 per cent 





Dealers Frown Upon 
Extending Credit System 


Milwaukee, Wis., 
ther credit in the automobile busi- 
ness is not 


Jan. 16.—Fur- 
advisable, in the opin- 
of Milwaukee 

None of the 
expressed favor for any plan which 
would call for the extension of 


dealers, 


time within which payments should | 


be made under conditional sale 
contracts, 

P. G. Gartley, branch manager 
of the Willys-Overland branch 
in Miiwankee, stated that sixteen 
months, now allowed by his com- 
pany, is a long enough period 
of time to be allowed to’ pay for 
his car. He stated that he can- 
not approve of a small down 
payment, a payment less than 30 
per cent. of the cash price of 
the car purchased. 

Regarding the possibility of the 
introduction of a plan whereby an 
auto owner can have major repair 
work done on his machine and pay 
for it on a ftime-payment policy. 
Mr. Gartley expressed the belief 
that the time will come when this 
will be the common practice. 

“TI can build a house and pay for 
it on time, or I can paint my house 


and pay for it on time,” he said: 
“in fact, in almost any line of busi- 
ness, time payment is now the 
common practice. The trend of 


the times in business is toward the 
practice of purchasing on the 
strength of anticipated revenues. 

“If this is.true there would be 
nothing economically wrong in 
permitting time payment on repair 
work if the practice becomes com- 
mon. Our company has had no 
difficulty with its time payment 
business.”’ 

In the opinion of R. W. Leach, 
vice-president and treasurer of 
the Reo-Curtis Company, there 
is, in some cases, too much credit 
now extended in the automobile 
business. Other dealers regard 


dealers interviewed | 





them are not enthusiastic over 
the plan because of the enormous 
increase in overhead it would 
mean if the practice came into 
common usage, 

Emil Hokanson of the Oak- 
land dealership stated that the 
plan would mean a big increase 
in the cost of operating the of- 
fice. His belief is that a man 
should not operate a car if he 
is not in a position financially to 

ay for its current upkeep, in- 
cluding repairs. Gardner Allen 
of the Buick Grand Avenne office 
shares the opinion of Mr. Ho- 
kanson. He stated, however, 
that in some cases exceptions 
may be made, but as a general 
rule it is safer for all repair jobs 
to be paid for before the car 
leaves the garage. R. D. Rocke 
stead of the Kissel agency ex- 
pressed uncertainty over the time 
payment service plan but indi- 
cated it was a problem which 
auto dealers would be probably 
forced to meet in the future. 

The Oakland, Buick and Kis- 
sel dealers interviewed favored 
the twelve-month payment plan 
for new car purchases, and fa- 
vored as large a down payment 
as is possible to receive. Pay- 
ment periods extending over 
more than a year, they pointed 
out, can possibly result in losses 
to dealers in case the car is 
turned back in default of pay- 
ments, 





HUDSON-ESSEX MEETING 

Albany, N. Y., Jan. 16.—About 
150 men and women associated in 
the sale of Hudson-Essex cars in 
this territory were guests this week 
of E. V. Stratton, president of the 
E. V. Stratton Motors Corporation, 
at a meeting in the new Stratton 
Building. A motion picture, ‘“‘Team- 
work,” was screened and Robert 
Somerville and Harry Moch of De- 





of the buyers did make a down] the time payment for repairs at |troit gave illustrated talks on au- 
payment.” varying attitudes, but most of tomobile service. pe 
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Only the tremendous resources of a General 
Motors Corporation and the vast production 
facilities of a manufacturing organization 
such as Chevrolet could afford to build as 
fine a car as the improved Chevrolet and 
offer it at its new low price. 
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Selden Truck Corp. 
Has Big Year in ’25 


Rochester, Jan. 16.—During the 
year 1925 truck sales of the Selden 
Truck Corporation here showed an 
fncrease of 101 per cent. over sales 
in 1924. Mr. A. S. More, president 
of the company, says:— 

“The Roadmaster, our 
6-cylinder speed truck, 
big factor in producing our 
increase in sales last year. 

“In 1924 
Pacemaker, a 
epeed model, 
decided 
us there was a 
market for a 
transport 


91 


we brought out the 
114-2 ton 6-cylinder 
which met with such 
that it convinced 
strong 
high-grade 
medium heavy 


success 


truck 
loads 


to 
at 


#peeds up to 45 miles an hour. We | 
Road- | 


accordingly developed the 


master early in 1925. 


“In addition to the Selden speed | 
|The Fisk Rubber Company, at its 


models, we will continue to man- 
ufacture heavy-duty trucks rang- 
ing from two to seven tons capac- 
ity, with added improvements, for 
1926. Our unfilled orders on hand 
January 1 totaled more than five 
times our unfilled orders of a year 
ago, which justifies the prediction 
that 1926 will be a banner year for 
Belden Truck Corporation.” 





AIR MAIL 
Detroit, Jan. 


FOR DETROIT 
16.—Detroit is to 
have air mail service to Chicago 
‘and Cleveland, using the Ford air 
lines, it is announced. 


.{ in 


potential | 





FRANCE LEADS IN TIRE 
EXPORTS; U. S. SECOND 


Special from A. D. N. Washington Bureau 

Washington, D. C., Jan. 16.—Ex- 
ports of rubber tires of all types 
from jreat Britain throughout 
1924 showed a steady increase, ac- 
to the latest 
of the Department 








cording available 


| of 


| Statistics 


4-3 ton, | Commerce. 
has beena | 


} In the the 


positions were maintained 
1924, with France leading in 
|exports, the United States second 


world tire market 


large | 


relative 





ICKENBACKER OFFICIALS 
selves as-more than pleased 


AT THE SHOW expressed them- 
with the results of the exposition. 


Herewith are shown three representatives of the Rickenbacker Motor 
Company, Thomas E. Burgan, L. Logie and G. Clifford Howard, 
viewing one of the models in their show display. 





. 











land Great Britain and Canada con- 
itinuing in close competition for} 
ithird place. | 
| 
' 


| ; 
|FISK PLANT MAKES MORE 
CORDS AND LESS FABRICS | 


Springfield, Mass., Jan, 16.—| 


Chicopee Falls plant, which has 
been running a five-day a week 
schedule, with its night force work- 
ing 50 hours and the day force 


46, has been operating the past 


year at about 70 pen cent capacity, 
and the daily output is: Tires, 
14,000; tubes, 25,000. Production 
of fabric tires decreased 75 per 
cent., while cord tires showed an in- 
crease of 319,590 over the year 
previous. The Fisk company’s 


plant employees number 3,400 this. 
year, against 3.200 last. 9 














— 





SUTHERLAND HAS TOUR 

Seattle, Jan. 16.—Ray Sutherland 
of the Sutherland Company, 
general tire distributors for the 
cities of Seattle and Tacoma, re- 
turned recently from an “explora- 
tion trip’’ on which he visited the 
various tire centers of the East. 
He found much optimism and that 
1925 was a good year for general 
tires. 


Inc., 





—and Mr. Pickens of the Flint Co. READS the A. D. N. 
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JOPUN, MISSOURI 


Dec, 29, 


Automotive Daily News Co. 


Want to tell you that I am a esubdecriber to esveral 
re and magizines pertaining to the automotive 
ndustery, but find the AUTOMOTIVE DAILY NEWS, tke 
resting of all, my salesmen 

wait each mornang for the mail, to get the AUTOMOTIVE 
DAILY NEWS tefore going out to work ae they get from it 
lots of good pointers which helps them in selling. 
Keeps them up to date, as they all say.I would dielixe 
very much to have to be without it. 


— 
nte 


| 


We have enjoyed the Deet business thie year of any year 
in the automobile ousinese, through out thée district, 
both in new and used care. 


Joplin ie comming to the front fast in all lines, it ie 
crowing study and substantial. 


FLINT eales have more than thribled sales a year ago, 
and proepects look good for us in 1926. 


Trul 


Le fetid, 


Ui 
Branch Manager, 


Youre. 
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} 1 Year at $12.00 
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PORTLAND DEALER 
USES CREDIT PLAN 


C. H. Jones Says Ven- 
ture Has Proved 
Highly Successful 


_ Portland, Ore., Jan. 16.—Tires 
;can be sold the time-payment 
| Plan just as automobiles, furniture 
or clothing are sold,” declares C. 

Harvey Jones of this city. He is 
Pacific Coast representative of the 
Lee Tire and Rubber Company and 

manager of the Portland retail 
store. The Portland store of this 
company is, so far as is known, 
the only tire firm in the city selling 
on the credit plan. - 

Although the Lee Tire and Rub- 
ber Company has been operating in 
Portland for three years, it was not 

‘until last July that the time-pay- 
ment plan was put into effect. 
Jones is enhusiastic over the ven- 
ture, and claims that it has brought 
many new customers, who show 
their satisfaction by coming back 
with reppat orders. 

“You would be surprised at the 
class of trade which we are secur- 
ing under the credit plan,’ said 
Jones. ‘‘Business men and men of 
professional standing are our reg- 
ular customers. Collections are 
good with the class of trade which 
we have attracted, but of course 
we do not cater to the ‘Dollar Down 
and Dollar a Week’ class. 

“We are closing the year with but 
two delinquent accounts, and one 
of these was paid up regularly each 
week until the middle of December, 
when the weekly payments were 
allowed to lapse. We haven't lest 
any customers through not being 
able to collect. And we have not 
had to take back any merchandise, 
so far, either. 

“The success of the time pay- 
ment plan is presenting it to the 
prospective customer in a tactful 
way. To state flatly that we must 
have half down on a purchase 
would be to lose that sale alto- 
gether. But we do expect one-third 
down, and generally get it by rep- 
resenting the matter to a prospect 
about like this: 

“‘Now we want to sell you good 
tires at terms which will be con- 
venient to you. How would it be 
for you to pay $10 or $12 down and 
about $3 or $4 a week?’ 

“We always mention two prices, 
knowing that in nine cases out of 
ten the prospect will choose to pay 
the lower amount mentioned, and 

{that if he cannot afford to pay 
leven that, he will not suggest 
an amount much lower than we 
have mentioned. We try to have 
the customer come in each week 
to make payments, The more visits 
he pays to the store, the happier 
we are, for we are making a friend 
of him, and have a good oppor- 
tunity of keeping him as a per- 
manent customer. 

“As a matter of fact we have a 
very tight contract, but almost 
none object to signing it. It is a 
conditional sales contract which 
provides that the customer sign a 
promissory note and gives us a 
mortgage on his automobile... We 





on 





MID-WEST STATES. 
TO SETTLE TRUCK 
PLATE WAR IN?27,_ 


Des Moines, Ia., Jan. 16.—In * 
anticipation of a general Came« 
paign next winter throughout the 
Middle West to obtain intere- 
state trucking ‘reciprocal courte- 
sies, department heads of the 
motor vehicle bureaus of the 
states affected will meet next fall 
to prepare such a section as a 
guide to proposed amendments 
of the licensing legislation of the 
various states, 

Preliminary discussions at a St. 
Paul meting this fall disclosed tha 
most states were ready to take thi 
step, but legislative action will b 
necessary before present difficul 
ties can _ be adjusted to permi’ 
functioning of the reeiprocal plan 
in the most equitable manner. It is 
likely that the situation will be 
worked out officially early in 1927 

The St. Paul meeting went ©! 
record as in favor of the exemptict » 
ofe trucks, including commercial 
transfer trucks which make oc¢t:\- 
sional trips into another state, fror 
license fee except that exacted 
their home state. 

The agreement; however, dot 
not apply to commercial hauling 

trucks with regular routes (rf 
fixed terminals in foreign stat 
or for trucks engaged in intra 
state business, The conferencis 
grew out of the inconveniena 
suffered by truck operatoi 
doing occasional business outsid 
their own states and by thos 
living near state border lines, 

Officials from North and Sou » 
Dakota, Wyoming, Wisconsin & 
Minnesota attended, while notic * 
were received from Nebraska, M + 
souri, Illinois and Kentucky mot fF 
officials that they were in hear © 
accord with the object of the gat :- 
ering. 


Wis. Off 


~ - ae 
ees te ea 
Madison, Wis., Jan. 16.—Wistoi - 
sin authorities will. meet in IE 
Crosse next November to disem 
uniform legislation affecting th: 
licensing of motor trucks and huge’. 
Secretary of State F : R. Zime 
merman says. oie 
The purpose of the meeting, 
Secretary Zimmerman continmes, 
will be to formulate ~ uniform 
proposal for submissisu to the 
Legislature in 1927. The pro 
posed legislation would be Gee» 
signed, according ta tentative 
plans, to remove reported dis» 
advantages of present laws re- 
quiring the licensing of trucks of 
produce dealers and others whose 
business takes them across state 
bounéaries. 





rarely file these contracts and ab 
most never record them, thus saw 
ing this extra expense which we 
would not dare ask our customé 
to assume. even if an account 
should become a little doubtful, 
only then do we file the contracts. 
Most of our customers pay up thelr 
accounts in from six to eight weeks 
at the most. 

“The time payment plan would 
not work out satisfactorily in every 
community. I have made a close 
study of this for several years. We 
have found that it works out only 
in industrial communities, where 
there are regular payrolls. The 
small dealer in a rural country, 
where his customers are those @@ 
pending on the success of crops 
would be courting disaster to offe 
tires on the credit plan. 

“The time-payment plan should 
be advertised in a dignified way, 
in order to attract desirable trade 
and avoid giving out the impres 
sion that the merchandise is 96) 
cheap quality. We once had 4 
dealer who insisted upon advertif: 
ing with screaming sales bannel* 
all over the store and big type 
the newspapers. He was doing4 
fair business, but we persuaded him 
to eliminate this method of, selbe { 
ing and to merchandise on the 
time-payment plan in a dignified, 
businessl‘ke way. He tripled his 
volume of business in the first 
year. ot 


_, s 


fu! 
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TLANTA, Ga., Jan. 16 ( 


hardwood buying by the automobile, body and imple- 
' ment manufacturers for delivery during the first quarter of 


the year, according to lumber 


market territory, has been in sufficiently heavy volume to 


indicate that the ‘industry wi 


heavier basis the first half of 1926 


sponding period of 1925. 
The volume is large enough 
in fact, it is stated here, to give 
promise that business may very 
likely reach the largest volume 
it has attained at any time since 
the peak periods of the inflation 
era immediately following, the 
World War. 
Most of the advance orders so 
been for the 
thicker dimensions of white ash, 
maple and elm, while there had 
also been some buying in the list of 
better grade gum woods and in 
hickory. The prices quoted the 
early part of the year in the list of 
ash woods, maple and elm are sub- 
Stantially the same as those that 
have prevailed the past two or 
three months, while hickory prices 
are just a little higher, and gum is 
up $5 or more per thousand. , 
Throughout the list of all these 
woods, however, the price tendency 
is upward, due to the fact that 
hardwood production is at an ex- 
ceptionally low ebb in the South, 
with little promise of any early im- 
provement. Hence, stocks in the 
hands of the mills are unusually 
low and cannot be materially im- 
proved before late spring. 
Business in these same woods 
the last quarter of 1925, it is also 
interesting to note, proved consid- 
erably better than either the last 
quarter of 1923 or 1924, and was, 
in fact, about the largest of any 
quarter period in the past four or 
five seasons. 


Replacement Parts 
Business Gains 


Kansas City, Jan. 16.—The mo- 
tor replacement parts business is 
getting under headway’ two 
months earlier than usual, ac- 
cording to C. F. Field, manager 
f the Motors Industries Corpo- 
rations, who says the sales of his 
company for 1926 are showing a 
100 per cent. increase over a 
year ago.| All motor replace> 
ment parts and anxles are in big 
demand now, he says. 

J. W. Scott, manager of the 

General Auto Parts Company, also 





Pmdvance Hardwood Orders 
Indicate Big Auto Year 


U. T. P. S.).—The volume of 


manufacturers in the Atlanta 


ll purchase on a considerably 
than during the corre- 


©———~ 





TTRACTIVE DISPLAY—wUnited States Chain and Forging Com- 
pany’s booth at the Automobile Show in Grand Central Palace, | 


fast week, exhibiting McKay 


bumpers and 


chains. 








Time Payment Plan! 
‘Meets Favor in 


Seattle, Jan. 
for 


16.—Time payments, 
repair and painting jobs is a 
in the 


the result 


recent development 
with 
shops have adopted the installment 


west, that several 
plan as a permanent policy. 
look 


and 


However, many dealers 
the 
doubt the wisdom of it. 

If properly 
safeguard taken advantage of, the 


plan should bring cash into the till 


askance at proposition 


and solve the credit- problem in a 


large measure, is the opinion of the 
McCauley-Cutting Company, 503 
North Westlake, one of the large 
independent repair shops in the 
city. 

The procedure simply to be 
sure of the ownership and value 
of the car, they say, and to give the 
price of the job, look up the records, 
and then either take a chattel mort- 
gage for the amount, or else a bill 
of sale for the car, and give a con- 
ditional sales contract in return, 
providing for the installment pay- 
ments. 

“The public seems to like the 
plan,” says Mr. McCauley. “TI think 
it benefits both the car owner and 
the repair man. It permits the own- 
er to have neded repairs made, to 
pay on easy terms and thus he 
need not run his car in poor con- 
dition.”’ 


is 





is reporting increased sales. There 
is a big demand for complete 
units, Mr. Scott said, with all parts 
moving proportionately good. Busi- 
ness is showing a slight-gain over 
a week ago, Mr. Scott said. 

L. B. Chase, manager of the 
sales are very satisfactory, but ex- 
plains that his branch has just 
opened and no comparative figures 
can be given. 








Advertising Campaign 


By WARNER BATES 


Buffalo, Jan. 16.—Advertising 
works in devious ways, and some- 
times those most familiar with its 
workings are themselves surprised 
at the results obtained. Here is an 
illustration of this point vouched 
for by the head of a- New York 
state advertising agency. 

A manufacturer of automobile 
supplies distributed through ga- 
rages and service stations decid- 
ed on. an experimental newspa- 
per campaign in western New 
York cities a few months ago. 
che firm, although old and well 
established, both with the trade 
and the public, had never before 
used newspapers in its advertis- 
ing to the public, and the cam- 
)paign was decided on with some 
skepticism as to possible results. 

Instead of announcing the forth- 
coming campaign far in advance 
and using it as a lever to compel 
sales to dealers, the company re- 
served it as a surprise, and when 
the distributors were first ap- 
prised of what the company was 
doing to help their sales the an- 
nouncement came in the nature of 
a pleasant surprise. 

It happened that for some time 
prior to this campaign collections 


_ had been very poor for thi® com- 
pany. 


It seeme@ that dealers all 


jover their territory who had al- 
|ways been prompt pay had been 
falling behind for some time and 
this accumulation, added to that 
of habitual offenders, presented a 
serious problem to the manage- 
ment. Ready money was needed. 

Shortly after the announce- 
ment was sent out a distributor 
sent in a check for payment in 
full of his account, together with 
a letter saying that he appreci- 
ated what the company was 
voluntarily doing in his behalf 
and that he felt it was about 
time he paid his old bill. 

Other letters similar in vein fol- 
lowed, together with a number of 
inclosures, and within a couple of 
weeks more progress had been 
made in the collection of old ac- 


counts than had been made in 
wonths previously. 
There was no apparent reason 


for this result—-it just happened. 
Perhaps all,that many of the dis- 
tributors needed to stir them up 
to pay their accounts was simply 
a reminder that the company was 
still on earth. These paragraphs 
have not been, written with the in- 
tention of demonstrating a method 
of making collections better— 
simply to point out a concrete in- 
stance of where advertising did 
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American Gear Company, says his | 








To Manufacture 
Synthetic Rubber 
And Mercury Now 


Boston, Jan. 16 (U. T. P. 
Dr. Charles H. Herty, president of 
the Synthetic Organic Chemical 
Manufacturers’ Association, 
address before the Alumni Associa- 
tion of the Massachusetts Institute 
that 
the 


S.).- 


in an 


of Technology here, stated 


chemistry has solved two of 


ing the automotive industry. 

The first and most important of 
these, he said, was synthetic rub- 
ber, and stated that in a reason- 
ably short time a synthetic rubher 
would be available, and that pres- 
ent indications were that this 
chemical rubber would be equal in 
every respect to the vegetable 
product. Dr. Herty could not state 
definitely when the discovery 
| would be perfected for positive 
announcement of success. He said 
| perhaps in a year, but certainly in 
ja comparatively short time. 
| 
! 





The second triumph of chemis- 
try announced by Dr. Herty is Syn- 
| thetic mercury. The importance 
of this discovery to the automotive 
industry is that the latest and most 
remarkable developments in auto- 
mobile engines depends on mercury, 
one of the world’s scarcest min- 
erals. The synthetic mercury has 
been tested over a period of six 
months in this new engine, Dr. 
Herty stated, and has been found 
to be without flaws for that use. 

President S. W. Stratton of the 
Institute of Technology, in his ad- 
dress, spoke of the work going on 
at the Institute now, and stated 
that one of the principal lines upon 
which research work there is be- 
ing directed by the country’s fore- 


mobile, gasoline, rubber and radio. 


UNITED TRUCK CO. AT 





S.).—Announcement has been 


Truck Company, 
with temporary location at 216 
Puyallup Avenue, distributor 
here for the popular Jordan eight- 
in-line motor. 

This announcement Came as 
jimportant. piece of news to 
coma’s automobile row, as the Jor- 
dan is one of the large factories 
that has not been represented in 
Tacoma heretofore. 

Porter Sligar, who is at the head 
of the United Motors Company, 


United Motors 


as 





|row. He was formerly in the au- 
| tomobile business here, and has re- 
jcently been president and general 


j}manager of the Puget Trartsporta- 


have the effect. of bringing in a | tion Company, which operates sev- | 


large number of overdue accounts. | eral bus lines in the city. 


| NEW ERA CHANGES 


most important problems now fac- | 


most technical experts is the auto- | 


TACOMA TO SELL JORDANS. 
Tacoma, Wash., Jan. 16 (U. T. P.| 


made of the appointment of the! 


an) 
Ta- | 


is | 
! 
stranger on the Tacoma motor | 


| 


| 








| Grand Rapids, Mich., Jan. 
|Stanley Stowers of Boston, Mass., | 
|} has joined the New Era Spring and 
| Specialty Company New Eng- 
j|land sales manager 


as 





| announced 


;con 


TO HANDLE WHOLESALE 
ACCESSORIES IN FUTURE 


Des Moines, Ia., Jan. 16.—Clyd@ 
Herring, president of the Herri 


| Motor Company and prominent 


circles of the state, h 
that the company wi 
discontinue the Ford Motor Co 
pany dealership it has held <a 
fine itself to general auto whole& 
sale accessory business after Feb 


political 


ruary 1. This decision remov 
Mr. Herring from the auto sal 
field in this city, for his intere 


in the Gibson Motor Company we 
recently disposed of to Willia 
Gibson and his associates. 


HAYES-IONIA BUSY 


Grand Rapids, Mich., Jan. 16. 
The Hayes-Ionia Company, b 
builder, has resumed operatiog 
after being shut down during 


Christmas holidays for invento 














AUTOMOBILE 
TRUNKS 


Distributors and Dealers look 
over our new line at Booth 


D-27 at Automobile Show. 







Dansville Trank Corporation | 
Dansville, N. ¥. 




















Opening exists at one of o 
to act in the capacity of 


addressed: Attention of Pre 





| Opportunity for Executive * 


manager. Attractive salary with an opportunity for the 
proper party to acquire an interest in the company. 
Replies, which will be treated in confidence, should be 


Charles Schutte*Body Co. 


ur plants for an executive 
vice-president and general 


sident. 


Lancaster, Penna. 
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The Passing Show 
OW, that show week is over, the industry sits back and 
metaphorically draws a breath of relief and takes 
stock of the events and occurrences of seven crowded days. 
There is no question that the industry has reason for satis- 
faction in the developments indicated by the New York show. 
There were more than usual of interesting new products 
shown. Several new cars embodying interesting departures 
inf design and construction made their appearance and 
aroused really intelligent comment. A number of tenden- 
cies in design and equipment which became apparent at 
the 1925 show were carried further this year, Without excep- 
tion, these tendencies were toward obviously needed improve- 
ments. This is noticeably so with regard to improvements 
of various kinds affecting lubrication and general motor 
cleanliness. All the trends noted were healthy. There was 
no running off after freak innovatiorfs of doubtful value, 
which has happened once or twice in the past. 
A two weeks’ lapse and we shall be at Chicago 
to see what the industry has been holding for debut 
in the Middle Western metropolis. If the Chicago 
show maintains the standard of the New York exhi- 
bition, which it undoubtedly will, the industry is off 
to a flying start for 1926, probably the record year 
in all automotive history. 


The Rubber Situation 


URING the past few days there has been a clarifying in 

the rubber situation. The action of the National Auto- 

mobile Chamber of Commerce in establishing the $10,000,- 

000 American Motor Rubber Company indicates the action 

that will be taken by the official body of the car manufac- 

turers. An announcement is impending from the Rubber 

Association of America as to what will be its action toward 
meeting the crisis in rubber supply. 

When the Rubber Association’s announcement is made 

we shall have a better understanding of exactly what we are 
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Our Own Automotive Family Album— 


The Boyhood Days of Our Industry’s Leaders 


Li. NEVER 
HAVING IT FIXEO — THINK 
OF USING YouR BARE 
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THOMAS oe) LITLE, JSR. THE NEW PREPIDENT OF Tit 


SAE: VORKED HID WAY THROUGH THE UNIVERSITy 
OF PENNODYLVANIA REPAIRING BROKEN DOOR BELLD. 











going to be able to do to meet the situation. It is probable 
that the action of these two bodies will be the real reply to 
the restriction act, and whatever measure they decide upon, 
plus universal conservation of rubber, will serve to prevent 
a real shortage until production can be stepped up to a posi- 
tion equaling demand. And in the conservation end of the 
campaign every automotive man can do his bit. 


Ton Mile Costs 

DWARD S. JORDAN, speaking to the Society of Auto- 

motive Engineers, made a point that deserves a place on 
every automotive man’s desk. “The reduction of the costs of 
ton-mile transportation,” said Mr. Jordan, “was the greatest 
factor in the economic growth of this country. This is why 
this country has almost $300,000,000,000 of the world’s 
wealth, while our nearest rival, Great Britain, has only $90,- 
000,000,000.” 

Fundamentally we of the automotive industry 

are selling transportation, but in the final analysis 
we are dealing in prosperity and progress. As we 
increase our output, so does the country become . 
more efficient, better able to increase its earnings 
to buy more transportation, to step up its produc- 
tion again. There’s a circle, but not a vicious one. 
It is a thought that should make every automotive 





man proud. 





Would Increase 


Gasoline Taxes 


Chicago, Jan. 16.—Agitation is 


being renewed for incréased gaso- — 
line taxes in several states and for 
providing tax in two of the four — Re 
states’ which have no tax. The 
Colorado Highway Commission pro~ agate 
poses to increase that state’s tax 


from 2 to 3 cents. 


The American Oil Men's aakcaie 


tion reports considerable dissatis- 


faction with the way in which some .- 


states attempt to collect the tax; 
In certain states, the association 
says, the tax is levied on bulk quan- 
tities of gasoline held by distribu- 
tors and the industry is allowed 8 
per cent. for losses. 

In others the tax is purely a sales 
tax. In some of the latter states, 


collectors, according to the asso- 
ciation, refuse to allow oil opera- 
tors to make deductions for actual 
losses anf are demanding collec+ 
tion not on sales, but on invoices: 
Some oil men are refusing to pay 
on this basis. 








Rickenbacker Officials’ and Dealers’ Luncheon at Commodore Hotel, Thursday 
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nancial News of the Automotive Industry — 
RANGE OF AUTOMOTIVE STOCKS : 


NEW YORK STOCK EXCHANGE 


2 


CANADA ENRICHED 
BY G. M. BUSINESS 


Company Leaves More 
‘Money in Dominion 
Than It Takes Out 


ONTREAL, Jan. 16.—A 

summary of the year’s 
operations of General Motors 
Company of Canada, Ltd., 
shows a marked stepping up 
in ‘the business, compared 
with 1924. During the year 
just closed the amount paid 
by the customers of the Gen- 
eral Motors for the purchase 
in Canada of the various 
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7—Previous, 1925—, 
gh Low Div. 
20 
62% 


Advance Rumely 
Advance Rumely 
Ajax Rubber 
Allis-Chaimers 
Am. Bosch 
Am.-La France 
Am.-La France rts 
Briggs Mfg. C 
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Chandier Motor 
Chrysler Corp. 
Continental 
Dodge Bros. 
Dodge Bros. 
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Electric Stor. 
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Emerson-Bran 
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Glidden Co. 
Goodrich 
Goodyear T. & 
Goodyear T, & R. 
Hayes Wheel 
Hudson Motor Car 
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Jordan Motor Car 
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Keystone T. & R. 
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Hudson Motor Car Co. 
Orders 75c. Dividend 


Detroit, Jan. 16.—The Hudson 
Motor Car Company has declared 
the. regular quarterly dividend of 
75 cents, payable April 1 to stock 
of record March 15. Other busi- 
ness transacted by the directors 
was of a routine nature. 


FISK CO. EARNINGS 
STRENGTHEN BONDS 


EW YORK,- Jan, 16.— 
The annual report of 

the Fisk Rubber Company 
for the year ended October 
31, 1925, showed earning 
power of such strength and 
financial structure so sound 
that the first mortgage 8 per 
cent. bonds, due in 1941, may 





Intercontinental to 
Grow Rubber on Big 
Scale in California 


New York, Jan. 16.—Reorgani- 
zation of the Intercontinental Rube 
ber Company, through the dissolu- 
tion of the holding company and 
the sale of additional capital stock, 
jis the first step in a far-reaching 
|plan for the cultivation of rubber 
in the United States. This plan, ace 
cording to a Dow, Jones report, is 
backed by prominent financiers, 
the directors including William A, 
Potter and Charles H. Sabin of the 
Guaranty Trust Company, as well 
as others representing large inter 
ests. 

The plan contemplates the estabe 
lishment of vast rubber producing 
areas in California, where experie 
mental work with the guayule 
shrub extending over the past 15 


4 
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Lee Rubber & Tire... 
Lee Rubber & Tire rts. 
Mack Trucks 

Mack Trucks 2d pf.... 
Mack Trucks rts 
Marlin Rockwell 

Moon Motors 
Motometer A 

Motor Wheel Corp 
Murray Body 

Nash Motors 

Packard Motor Car... 
Paige-Detroit Motor... 
Pierce-Arrow 
Pierce-Arrow pf 
Reynolds Spring 

Spicer Mfg. Co 
Stewart-Warner Speed. 
Stromberg Carburetor. 


years has demonstrated ideal cone 
ditions for the establishment of @ 
large and prosperous industry. 

Seed beds for the commercial de« 
velopment of the shrub were plant- 
ed in the spring of 1925, and the 
first transplanting of seedlings will 
take place this winter on 200 acres 
of selected land acquired for the 
purpose. In the meantime, seed 
beds will be prepared in 1926 for 
the planting of from 400 to 600 
acres in 1927 and each year there- 
after. As it takes about four years 
for the shrub to reach the rubber 
producing stage, the first unit 
should be ready for cutting in 1930, 
with a larger acreage each year 
thereafter. 

The company’s prineipal opera 
tions in the past have centered in 
Mexico, where the wild guayule 
shrub grows extensively. It is es- 
timated that more than 130,000 
square miles grow the shrub, but 
probably not 10 per cent. of the 
area is available for commercial 
purposes. 


_ 
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reasonably be considered in 


the investment class. 

Net income, after deducting 
interest, depreciation and Federal 
taxes, was $7,608,905. Of this 
amount, $1,500,000 was added to 
the contingent reserve fund, mak- 
ing a total of $2,109,298 for con- 
tingencies, leaving $6,108,905 
available for stocks. Surplus was 
largest in the company’s history, 
$13,431,980, against $8,348,771 in 
1924. Reserves for Federal taxes 
were $1,350,000, against $400,000 
in 1924. Cash on hand amounted 
to $8,148,897, against $2,246,056 
in 1924. 

Fisk Rubber Company has re- 

_| deemed by sinking fund $1,630,000 

| of its first mortgage 8 per cent. 

| bonds, leaving $8,370,000 outstand- 

39 ‘ing on October 31, 1925. Sinking 

25 % | fund provides that $500,000 a year 

$4%, Payable semi-annually shall be 

| used to retire these bonds if ob- 

49% tainable by purchase at not over 
110 and interest. 


Steel Makers Resist 
Lower Price Pressure 


ITTSBURGH, Jan. 16.—Steel mills of the various sub- 
| sidiaries of the United States Steel Corporation in both 
[the Pittsburgh and Youngstown districts, are occupied 
nearly to capacity and have a backlog that will keep them 
going for an indefinite period. 

The independents are producing ©——— 
at a higher rate than for several| suspension of two sheet properties, 
years and have every prospect of/the Falcon Steel Company, and the 
continued operations well into the| Manoning Valley Steel Company, 
second quarter. | During their inactivity, the mills ; 

In the full-finished steel mar- | were overhauled and made ready 
ket makers will resist any ef- | for steadier operations. 
fort to secure lower prices ‘on At the present, there is some lull 
the part of buying interests. {jn specifications from the motor 


types of cars and parts pro- 
duced by this company come 
to $34,044,048, while the cor- 


responding figures for the 
year previous were $26,- 
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Perhaps the most interesting 
feature of the year’s operations of 
General Motors is the fact that this; 
company left more money in Can- 
ada than it took out. The amount ; 
received from customers in cash or Tiaben gy Pm Bear... 
used cars was the $34,044,048 men- | ooce OD. Butter 
tiomed above, while the actual | 194% White Motors | 
“money which the company left in! 123% i a oe 
the’ country reached $35,733,390.| 48% Yellow C. & T. 

This, however, does not represent | Yellow C. & T. pf 
“g loss on operations but is due to} 
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-75 
100 


500 Cont a2 

100 Edmund & Jones 
350 Federal M Truck 
700 Hall Lamp . 
1260 Packard 

835 Paige 
1600 Timken Axle . 

10 Timken Axle pf. 94% 

CHICAGO 

1150 Auburn Auto 61 
1025 Bendix Corp 

10 Cont Motors 


NEW YORK CURB MARKET 
the fact that 40 per cent. of the) > para a 
manufacturing done in Canada is! 990 Chan-Cleve. 28% 
for the expoy: trade, and that in; 2100Chan-Cle pf 47% 

600 Cl Auto. 27 

turn means that~General me Seed ee0 Dacont Maer” an 
-@arried on a manufacturing bus | 600 Fageol Mot. 9 
ness at Ottawa which meant the! ‘9° Federal MT 41% 
purchase material and labor in| 
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60 Hupp Motor .... 

200 Midland St Prod. 

12200 Stewart-Warner.. 
420 Yellow C & TB. 30 
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SCRAP RUBBER 


10 Firest T&R pf 99 
pu 200 Fisk R 1 pf.115 
Canada for articles sold in the ex-| ,2° Ford Cana.626 
port market to an extent which| 1000 Goodyr Tire 35% 
offsets the materials imported for; 1) Miller R an 
the cars sold in the domestic mar- 200 Reo Motor. 24% 
ket, 2100 Rickenback. Rt Firesto 

The outline of the year’s opera-| 100 Stutz Motor 36% | Firestone 7s pf 

tions, as presented by R. S. Mc-/ 1000 Timken"D A 105 iS eee 
Laughlin, president, is interesting | “75 < Sa ee ae | Goodyear 
from the standpoint of showing | (The above table shows Friday's stock movement, complete.) 
how the $35,733,390 was distribut-| j= ~ _ 
ed. The $35,733,396 was made uP | C G ‘ a = 
as follows: Money paid for material; } ¢ d, Pp 
purchased from Canadian manu-} urrent Qmmo iy ices 
facturers, $9,942,369; money paid | | 
to employees, $5,187,859; dealers’; New York, Jan. 16.—Crude rubber prices continue to fluctuate 
gross profit, from which they paid, within a narrow range. London is generally firm and unchanged. 
their mechanics, salesmen, rent, |The demand in the New York market, while holding up fairly well, | 
taxes, and from which they took | is not active. More.confidence in the gasoline market is being shown 
their net profits, $8,289,243; money | by refiners. Jobbers are inquiring for larger quantities for spring deliv- 
paid to the government for duty) ery. The big export buyers are inquiring in a spirited way. An early re- 
on imported parts, sales tax, excise vival of steel and iron buying is anticipated. There has been a temporary 
tax and other taxes, $5,498,463; |!ull in the demand from automotive manufacturers, but signs are | 
money paid to railways, etc.; for | Seen of an improvement in this buying. 
freight; expressand cartage, $2,644,- STEEL PRODUCTS 
204; money spent in Canada in 
plant or factory improvements, 
tools, jigs, supplies, etc., $1,201,244; 
amount spent fn Canada for ad- 
vertising, branch operations, ser- 
vice parts, depots, etc., $1,864,544. 
This makes a total of $34,647,926, 
but in addition, there was the mat- 
ter of dividends. There are 1,243 


people living in Canada who own' 


stock in General Motors, and the 
dividends declared in 1925 by the 
international corporation known as 
General Motors Corporation, and 
Which stock is held by the 1,243 
Canadian stockholders, amounted 
to $1,085,464, thus making up the 
zrand total of $35,733,390. 


FORD OUTPUT IN CANADA | 
FOR ’25 FAR AHEAD OF ’24 


Montreal, Jan. 16.—Ford Motor 
of Canada in November produced 
6,656 cars and trucks, against 3,403 
in November, 1924, and 7,114 in 
October, 1925. While further sea- 
Sonal decline was expected in De- 
eember output the month was ex- | 
pected to show a substantial in- | 
crease over December, 1924 when) 
4,711 -cars and trucks were pro- | 
duced. For the first 11 months of | 
1925, Ford of Canada output was | 
75,700 cars and trucks, which com- ' 
Pares with 65,892 for alj of 1924. , 





\ 


Semi-Finished—Gross Tons 
| Billets, rerolling $36.00a37.00 
| Billets, forging - 41.00a42.00 
| Steel bars (hot rolled) 
Piates (hot rolled)... 
Biue annealed sheets... 
Black sheets 
Auto body 
ancs 
|, Cold rolled strip......... sees 
Hot rolled strip 
Pig Iron, Basic— 
Valleys 20.00a21.90 
Eastern Pennsylvania 22.00a23.00 
IRON AND STEEL SCRAP 
(Buying prices, f. 0. b., New York.) 
Heavy melting steel $12.00a13.00 
Machine shop turnings 9.50a10.00 
Cast iron borings. 9.50a106.50 
No, 1 cast scrap 16.00a17.00 
MILL PRODUCTS 
Base prices, cents per pound, f. o. b., mill. 
High brass sheets iI9%a — 
Seen GR Bias 64 cc ccccceee 21%a 
Zinc, spot. 
Lead, spot, Ne 
Aluminum, virgin 98a99%... 
SEAMLESS TUBING 
High brass 
Copper 24.50 
High brass (round % to 2% in.) 16%a — 
Copper, rods, a ha — 


Following are dealers’ 
ing prices for large quantities, f. o. 
cars, New York:— 

Heavy machinery com. 9%a9% 10%a11% 
New brass clippings... 8%a9% 10%a10% 
Auto radiators 6%a7 Tha 8 
Brass, heavy 8%a 8 
Brass, light T%a 7 


buying and - 


First latex crepe, spot 
January-March 

April-June 

bbed Smoked Sheets, spot.. 
January-March 

April-June 


tubes, 
Inner tubes, No. 
Inner tubes, Wo. 
Tire, automobile, 
Mixed auto tires 
Reclaimed rubber—Tire reclaimed, 13c; 
shoe reclaimed, lic; tube reclaimed, 22c. 
OIL AND GASOLINE 
MOTOR GASOLINE 
Garages (steel barreis)........ — alt? 
Up-State New York al? 
Single tank cars, 
New York 12%aNom. 
CRUDE PRICES AT WELLS 
STERN: Penn. grade oil 
Penn. grade oil in Buckeye P. 
in N.Y Tran. Line Co. lines. $3. 
Co. lines....$3.65)Cabell 
Bradf’d District Corning ... 
oil in Nat. Ragland 
Tran.Co. lines 3.65|)Somerset 


Anner No, 


EA 


2.10 








Para-Up-Rtver. fine. spét.... 
Island, fine 


Penn. grade oll Somerset, 
in Nat. Tran. CENTRA 
Co. lines 

Gaines grade oil 
in Nat. Tran. 

Co, lines .... 

Penn. grade oil 
in 3. W. Pa 
Pipe lines ... 

Penn. grade oll 
in Eureka P 
Line Co. lines 3.50 

MORE FAILURES SHOWN 


2.00 

Waterloo, Ill. .. 

3.65) Plymouth 4 
Canadian 


New York, Jan. 16.—Bradstreet’s | 
last! 
week in the United States, as com-! 
pared with 504 in the previous week | 
and 566, 526, 540 and 646 for the! 
corresponding weeks 1922 to 1925. | 
' 
| 
Far 
Canada had 66 fail-: 
tures for the week, against 59 for | 


reports 523 failures for the 


The New England States had 39; 
Middle, 145; Western, 116; North- 
western, 53; Southern, 119; 
Western, 61; 


the preceding week. 


0 
40.00245.00 | 


30} 
10 | 





| 
| 
| 


The current figure of $4.50 per 
100 pounds for No. 22 gage an- 
tomobile body sheets is regarded 
by most producers as too low, in 
view of the cost of sheet bars. 
Some makers purchase special 
analysis bars for much of their 
output, paying a higher price 
than the current market, and 
their margin is therefore less. 

There is no lessening in produc- 
tion by the leading independent 
makers of highly finished sheet 


| stock, which continues to maintain | Corp. 


car trade, but steel makers say this 
is simply a temporary condition 
jand will be followed by broader 
business, as plants prepare to pro- 
}duce automobiles for the spréng and 
| summer buying. 

President John T. Harrington of 
; the Trumbull Steel Company, states 
| the operating organization is get- 
| ting under way under direction of 
| Charles H. Elliott, formerly super- 
| intendent of the South Side plant 
of the Jones & Laughlin Steel 
Mr. Elliott is 





| 
command- 


‘all of the twenty mills at Newton/ing operating policies of the come- 


Falls in action. However, slack- 


‘ening in specifications the past two | this 
weeks for 


other finishes, 





= | - 
includ- | materially 


jing common grades, has caused a}|Company’s financial rehabilitation. 


and is 


year 


expected to institute 
economies which will 
help in the Trumbull 


pany 
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104 WEST 70 ST. 
NEW YORK 


AHIGH CLASS HOTEL NEAR CENTRAL PARK AND, 
CONVENIENT TO SHOPPING AND AMUSEMENT CENTERS 


PRICES RANGING FROM 
THE USE OF BATH ; $35 10142 
BEDROOM 


$15 70 $1750 WEEKLY WITH 
WEEKLY SITTING ROOM 


AND BATH 


THE ROSE ROOM IS AVAILABLE TOR SOCIAL 
FUNCTIONS OR BUSINESS CONFERENCES 











eels Oh Pinas ya aE ae ee canna ae” 
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NEW TEXAS SPEEDWAY 





Dealer Activities 





OAKLAND COMPANY SELLS 
ITs OMAHA BRANCH 

Omaha, Neb., Jan, 16 (U. T. P. 
S.).—The Omaha branch of the 
Oakland Motor Car Company has 
just been sold to Paul Gerhard 
Motors. Inc. It had been operated 
as a factory branch for the last 
eight and one-half years. The 
Gerhard concern takes over the 
compicte stock and acquires the 
Oakland franchise. 


MERKLE OPENS OWN 
CHEVROLET BUSINESS 
Milwaukee, Wis., Jan. 16.—G. BE. 
Merkle, sales manager for the An- 
ger-Chevrolet Company, will scon 
Open a new Chevrolet dealership 
and service station at 1539 Green 
Bay Ave., here, in quarters tempo- 
farily made available by the Anger- 
Chevrolet Company. Later in the 
Season the Merkle dealership will 
Move to new quarters on the west 
gide. J. G. Manion will be sales 
Manacer Mr. Merkle has been 
With the Anger concern for the 
past two and a half years. 
mel 
FARM ADVISOR ENTERS 
AUTO SALES BUSINESS 
Monmouth, Hl., Jan. 16.—C. H. 
Belting, of late farm advisor for 
Mercer county, has just resigned 
fhat position, to open an automo- 
as soon as he 
He has 
representa itive of 


bile dealership here, 
can find suitable quarters. 
been 


— 


Big Schenectady 
Group at Show 


appotntes 


Mw, = 16.— 


automobile dealer- 


Schenectady, ~a Ss 
Nearly every 
@hip in this city is represented this 
week the National 
Show in New York 

Among the dealers 
Robert B. Johnston 
WN. Tongue of the Johnston-Tongue 
Motor Corporation, for Nash 
Ajax; J. T. Stuart and E. J. 
fey of the Schenectady 
Company Ww. J. Quigley 
Manace! Schenectady 
éott Burlingame, of 
for Cadillac; Max Friedm 
BHlectric City Auto Exchange, 
Chandler and Cleveland; J 
Baraden and W. A, Pear! of 
Mohawk Auto Sales Corporation, 
for Chevrolet 

Warre \ 


at 
city. 
attending are 


and 


and 


sales 


in for West- 


Inc., 
an of 
for 
A. 


the 


rel Stone Motors 
Company. for Gardner and Davis; J. 
L Ducharme and M. E. Long, Sche- 
Nectady Parkway Garage, for 
Raymond Horstman, John 
Garage (ompany, Hudson and 
gex; VW D K,. Wright > 
Bhodes D. A. Putman, E. 
Beyer, William Kelley and W. 
Brandhor of the 

right Company, for Chrysler 
Franklin: W. L. Webster of 
Webster Motor Sales Company, for 
Ford: W. ©. Witbeck and F. W. 
Johnson of Witbeck Brothers, 
Paige and Jewett. 

Lee Crookes of Crookes Auto 
Bales and Service, Inc., Jordan; W. 
D. Havens and Burdette Havens of 
Wiavens & Sons, for Kissel Kar 
and Oukland; B. J. Franklin of the 
Franken-Sammler Company, Mar- 
mon ind Oldsmobile; Richard 
Ogle, I*red Lindsey and C. I. 
Ghutts of thé Moon Auto Sales 
Company: CC. S. Benedict, J. A. 
Riley and L. D. Wasson of the 
McMullen-Wasson Automobile Cor- 
poration “Willys-Knig ht Over- 
Jand 

a Wavne 
H. Prope: 
Boyer of 
R. D 


Stone ol 


Es- 
F. 
Ww 


the 


and 


ackard;: 
and F. J. 
Reo, 
a. we 
Elber 


Merriam, P 
A. B. Empie 
Proper & Empie, 
Thomson, E. F. Hunt, 
Ryan Harvey Sperbeck, 
Trosch and John Meyers of R. D. 
Thomson's, Studebaker dealer; R. 
B. Cline of the Schenectady Wills- 
St. Claire Company, .Heward E. 
Heisler and Charles L. Heisler, Jr., 
of the Trison Company, Stutz, and 
P. V. Becker, Edward M. Lansing 
and William Hornbeck P. V. 
Becker’ Velie déalter. 


of 


f 


the Overland 
cars. 


and 


CHEVROLET DEALER OPENS 
USED CAR ANNEX 

Ne Bu 
president 


Schenectady, 16.— J. 


and mana- 


Jan. 
A. Haraden, 


poration, has just opened a used 


car annex in the salesroom at 77 
State St. The corporation handles 
Chevrolet ears in Schenectady 
county. 


TO SELL 
IN 

Youngstown, O., 
thur Ferris has just 
Chandler line, 
in Mahoning, 
biana and 


CHANDLER CARS 
FOUR OHIO COUNTIES 
16.—J. Ar- 
taken on the 
which he will 
Trumbull, 
Mercer counties, 
CHEVROLET DEAL ERSHIP 
FOR SEARCY. ARK. 
Searcy, Ark., Jan. 
Wakenight 
let dealer 
the 
pany. 


Jan, 


sell 
Colum- 


16.—O.. C. 


Wakenight Chevrolet 


AUTOMOBILE DEALERS 
DISSOLVE PARTNERSHIP 

Salem, Ark., 16.—A. F, Tol- 
iver and Austin Barker, automo- 
bile dealers, have just dissolved 
their partnership and Mr. Barker 
has taken over the business. 


. 


Jan. 





| FRANCHISE 


GETS OLDSMOBILE 

FOR MIAMI 

Fla.. Jan. 16.—E. W. 
Palmquist, local automobile deal- 
er, has just obtained the Olds- 
mobile franchise for the Miami 
district. During the past two 
years he was in the used ear 
business, and formely was a car 


Miami, 





Automobile 


William | 


Sharp-| 
Buick |} 


Albany, | 
the | 


|} Conrpany, 


Flint; | 
Kovacs |} 





N. | 
Franklin- j 
and | 


B. 





distributor. 





Fire Losses 








$15,000 GARAGE 

Chambers, Neb., Jan. 16.—Fire 
destroyed the Tibbets Garage 
here, with a loss to repair equip- 
ment and stored automobiles es- 
timated at $15,000 
partially covered 


BLAZE 


The loss was 
by insurance. 

20 MACHINES CONSUMED 

Honey 
ae. ae 


home of 


Grove, 
S.). 


Tex. 
Fire 
ithe F 


16 U. 
the 
Motor 
dealers, and 
plant 
Twenty 
consumed. 


Jan. 
- destroyed 
annin County 
Chevrolet 
and 
igwell 


r = 
trucks 


the 
of 


garage 
the B 
ears and 


Vulcanizing 
Company. 
vere 


Willtys-Knight 


} 
ger of the Mohawk Auto Sales Cor- | 


WILL BE READY APRIL 21 


Waco, Tex., Jan. 16.—Although 
work on it has not been completed, 
the -new Galveston-Houston auto- 
mobile speedway, midway between 
| these two Texas cities at Webster, 
in the southeast corner of the state, 
will formally be opened on “April 
21, San Jacinto Day, according to 
information received here from 
Manager George A. Long. 
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Automotive Daily News 


BUYERS’ DIRECTORY || 
and GUIDE .- | 


Reference List of Prominent Automotive Associations 

















‘| Personal Paragraphs} 


STAFF HONORS OSTRANDER 

Charlotte, N. C., Jan, 16.—C. 
B. Ostrander, after several 
months’ service here as tempo- 
rary supervisor of the Ford 
motor plant, has just ‘returned 
to Detroit. He is succeeded here 
by T. E. Clark. Before his de- 
parture Mr. Ostrander was given 
a banquet and presented with a 
shotgun by R. A. Atchison, man- 





National Automobile Chamber of Commerce, 
366 Madison Ave., New York, N. Y. 


Automotive Equipment Association, 
1869 City Hall Sq. Bld., Chicago, Ill. 


Motor & Accessory Manufacturers’ Association, 
250 West 57th St., New York, N. Y. 


National Automobile Dealers’ Association, 
320 North Grand Ave., St. Louis, Mo. 


National Standard Parts Association, 
310 Hofman Bivd., Detroit, Mich. 

















WIRE WHEELS 





ager, on behalf of the Ford em- 





has become a Chevro-| 
here under the name of | 
Com- | 
| Crouch 


ployees. 


CROUCH SALES HEAD 
Evansville, Ind., Jan. 16.—George 
has just been appointed 


| sales manager for the Hall-Hagans 


| Chevrolet 


| ager, 


| Commercial 
|has just 


| 
| 


, Motor Company, 


| 
| 
| 
| 


| tor, 


Company, Chevrolet 
E. M. Hughes, general man- 
announces. 

JOINS DISTRIBUTOR 
Wis., Jan. 16. 
Faber, president of the} 
Discount Company, 
joined the A. E. Dufen- 
horst Company, Peerless distrib- | 
utor for Wisconsin and upper 
Michigan, as secretary and treasu- 
rer of the firm. 


| dealer, 


FABER 
Milwaukee, 
George L. 


JACKSON AT SHOW 
Provo, Utah, Jan. 16.—Junius M 
Jackson, president of the Jac kson | 
on an Eastern | 
trip. He planned to attend the 
automobile show in New York and 
visit the Nash factory in Wisconsin. | 


is 


| LASHBROOK MADE MANAGER | 


Jan. 16.—Theolt 


has 


Indianapolis, 
dore Lashbrook just been | 
appointed manager of the used | 
car department of the Indianapo- | 
lis Studebaker branch, it is an- >| 
nounced by George H. Hoffman, | 
manager. Mr. Dashbrook has | 
been identified with local auto- | 
mobile dealers for fifteen years. ¢| 


DICKSON RE-ELECTED 
Olympia, Wash., Jan. 16.—Ralph | 
Dickson, vice-president of the Shat- 
tuck & Dickson Motor Company, 
Vancouver, Wash., Ford distribu- | 
has just been re-elected presi- | 
dent of the Vancouver Rifle Club 
for the second year 





IMPROVEMENTS 





TO REMODEL 
Chicago, 


BUILDING 

16.—The Uptown 
Corporation, 
Chevrolet 


Jan. 


Motors 


dealers in 


cars, has obtained 
the 


Broadway 


a 
ten-year lease 
at 4851-73 
remodel 


on building 


and will 


the structure prepara- 


tory to sales 


The 
April 1, 
a net term rental 
of $305,250. Remodeling will 
cost about $25,000. The building 
contains twelve individual show 
rooms with an entrance front- 
age of 48 fect. The present head- 
quarters of the corporation at 
4811 Broadway is to be sub- 
leased. 


occupying it as a 
and service establishment. 
lease is dated 


and will yield 


to begin 


PLANS $150,000 BUILDING 
Seattle, Wash., Jan. 16 (U._T. 
S.).—Work has been started on a 
new building for W. L. Eaton, 
Dodge dealer, to cost $150,000. It 
will be on Fairview Avenue, be- 


itween John and Thomas Streets. 


MOVES TO NEW 
Danbury, Con., 


HOME 


Jan, 


has just moved 
sales departments 
building which h?2 
; West St. 


Overland dealer, 
his display and 
into the new 

has erected at 


ithe 
|} outlding 


} will 


} will 


| 


16.—Harold | 
D. Van Houten, Willys-Knight and | 


; nue 


FORD DEALER EXPANSION 
16.—Coa- | 
for | 


Memphis, Tenn., Jan. 
tract has just been awarded 
erection of an addition to the 
of the Hull-Dobbs Com-|! 
Ford dealer, at Gayoso Ave-| 
and 3d Street. The addition | 
be 88 by 150 feet. 


pany, 


MOVE IN FEBRUARY 
Ark., Jan. 16.—The C. 
D. Conrey Company, local Ford 
dealer, will occupy a newly remod- | 
eled building on Main Street about 
February 1. Space 
be utilized. 


WILL 
Stuttgart, 


‘ 


TO DOUBLE FLOOR SPACE 

St. Paul, Minn., Jan. 
space of the McDonald Chevrolet 
| Company, downtown dealership, 
will be doubled this year to 
vice additional display 
i room, according to 


nouncem A. 


16.—F loor | 


and serv- 
an 
McDonald, 


“nt by 


manager. 


SHOWROOM INSTALLED 
Olympia, Wash., Jan. 16.—Work- 
} men have completed remodeling 
| the building in which the Hague 
Motor Company, Winlock Chevro- 
let dealership, is located. The of- 
| fice and the parts department have 

been moved to the rear of the 

building and 
been installed 


a 


| has in the front, 


100 by 140 feet} 


| 
$25,000; 


| $ 500, 000; 


} ton 


} $100,000; 
| Owen, 
| Watertown 
| ing 
| Ww. 

| include the 


| Le 


j} and Clyde 


| port, 
|ecessories and radios; 
| 

| Bryant 


pro- | 


an- | 


| 
| 
! 
| 
| 
| 


modern showroom | $125 


CARBURETORS | 


b-Ca 2a 


Harnessed Ecovemy™ 
“TRULY A GASOLINE SAVER” 
It’s a KNOCKOUT for the 
FORD, DODGE, 
CHEVROLET and 
WILLYS KNIGHT 
Dealers Literature for the Asking 


APEX SUB-CARBURETOR COMPANY 
°2332 North Illinois St., 
Indianapolis, Indiana. 





America’s Finest Cars Use 


BUFFALO WIRE WHEELS 


Wire Wheel Corporation ef America 
Buffalo, N. Y. 


TRUCKS 


see “Buddy” 


the new % Ton Stewart Speed 
Truck at Sherman Hotel (Chi- 




















cago) Jan. 30th to Feb. 16th — 


MOTO METER 








Only $3.75 for an “Ad.” | 
or Business Card the | 
Same Size as the One on 
the Left. 


Write for Detiea 


NEW INCORPORATIONS 


' 


$125,000; Samuel Nelkin, Abraham We! - 
kin and Max Trilling. 

Truck Tire Salvage Corporation, . 
City, $125 Sotee di deal in rubber and 
rubber; .uis Schiavone, Michael 
Bomomo and Richard V. Bomome, | 

Bray-Reed Chevrolet Company, Ing 
Belleville, $25,000; muatomobile dealer ; 
John R. Bray, James Reed and Margaret 


Ww FP — ro k 
dams & Company. Hackensack, 
$15. 000: deal in new and used cars; Wal- 
nate Wate »r Dalbey, Edward Adams, Sr., and 
Newton cae Adams, Jr 
Boston: T Fronty Ford Sales Company, New- 
Joseph S. Donovan, Newton; . $25,000; deal in automobiles; Richarée 
Sullivan, Boston, and George Lang, Ella G. Lang and Harold Wad- 
Boston dington 
Lake Bus Lines, Inc., Worcester; $50 H. and R. Bus and Transportation Com- 
000; motor bus lines; Henry R. Carter. | pany, New Brunswick, $50,000; conduct 
yorcester; Florence G. Carter, Worceste! bus transportation line; Thomas C. Mitch 
and Ernest Smith, Millbury ell, Arthur C. Ellison and M. L. Voulaire 
Spinney Company, Automotive Service Company, Ceda 
Springfield Grove, $25.000; deal in automobiles anv 
and Leopold manufacture motor engines; Joseph H 
: Dabaghian, Rudolph Renker and George 
Tierney 
Vaughn 
Bradley 
tomobile 
dolph 


Your Car 


Deserves One— 


BOYCE 
MOTO METER 


























MASSACHUSETTS 

Jan. 16 (U. T. FB S.).—The 
of state has just granted cer- 
of incorporation to the follow- 


Boston, 
secretary) 
tificates 
ing :— s 

Worcester 


Luxor Red-Top 1 
pany, Worcester, $50.000; 
Arthur 8S. Manzi, Lilian 
Andrew Manzi. 

Kendall Square Garage, Cambridge, 
public garage; Albert N 
Howard H. Davenport, 
h S. Sperry, Melrose, 
Foster, Cambridge; Ava Ww. 
town, and William Coutson, 

Studebaker Sales Company, 


Com- 
business; 


| 
I: 


Taxi 
taxi 
M. Manzi 


Murray, 
Somer- 
Kendall - 


Melrose; 
Vv ‘ille; Set 


Gerald M 
W. Sweet, 


Springfield; 
; Byra H 

Greene, 
Goulston, 


~ % 
$100,000; 
Spinney, 
Arlington, 


M Bos- 


Reo Worcester Compa ny. 
automobiles; W 
Shrewsbury: Alice 


Shrewsbury, and Richard 


Worcester; 
iam T Mc 

B McOwen, 
F. McOwen, 


Ignit 
Beach, 


accessories; 


ion Protector Company 
$100,000; manufacture aw 
John A, Brown, Ru 
Andrews and | Barrett L. Cahn. 
Somerset Oit Company, Easthampton; 
$50.000; mining manufacturing and trad- 
in oil; Delos T. Pepin, Easthampton; 
James E. Ryan, Fiorence, and Frederick 
Bement, Northampton 
SOUTH CAROLINA 

Columbus, 8. C., Jan. 16.—Charters just 
grantefi by Secretary of State Blackwell 
following:- 
Mackay Motor Company, 
R. B. Mackay, 
Mackay, secretary 


TRENTON BUS PERMITS 

Trenton, N. J., 16.—The 
Public Utilities Commission hai 
granted permission to the Mara- 
thon Bus Line to operate buses be 
tween Perth Amboy, South Ambo} 
and Keyport, ,N. J., and John Ww 
Armstrong and Louis Bloom to op 
érate buses in Jersey City, N. J 
Hillside Bus Line Ine., betwee 
Hoboken and Fairview, N, J.; Pul 
lic Service Transportation Con 
pany, between Elizabeth and Reo- 
selle Park, N. J. S 


Classified 
Advertising 


CLASSIFIED RATES 
5e word (per daily insertion) 


BUSINESS OPPORTU 
witn capital to 


Jan. 


Laurens, 
president, and 
and treas- 


The 
0,000; 
Conte 


$3 


urer, 
The Todd Motor 
$20,000; James © 
treasurer; Albert C 


s 


Hipp, 


Company, Laurens, 
Todd, president and 
Todd, vice-president, 
secretary 
INDIANA 
Indianapolis, Jan. 16 Articles 
corporation have just been filed wi 
secretary of state as follows:— 
Hendrickson Motor Sales, Inc.. Logans- 
$10.000; deal in motor vehicles, ac- 
Harold L. Hendrick- 
and Frank E 


of 
th 


in- 
the 





son, A. W. Hendrickson 





Revere Motors Company. lLogansport, 
certificate of preliminary dissolution. 

Quaker State Oil Refining Company, 
Pennsylvania corporation, qualified to 
transact Wusiness in Indiana; $5,000 capital 
stock in Indiana; dealing in crude oil and 
its prodycts representatives for service 
of process, F. Scudder. 3702 North 
Pennsylvania Indianapolis 


E 


St., 





NEW JERSEY 

Trenton, N. J., Jan. 16.—The following 
concerns have just been incorporated here 

Boonton-Pine Brook-New York Bus Com- 
pany, Pine Brook, $100,000; Nathanie} 
Fish, Brooklyn. 

Stryker Transportation Company, 
ton, $125,000; operate bus line; Arthur 
Stryker, Grace Stryker and John R. LaRue 

TY. E. Hegarty Transportation Company, 
Inc., Newark, $50,000; Charles G. Gif- 
foniella, 

Atlantic Tours, 














WANTED—Partner 

push a promising business im 
tion with garage. Address James 
Prooks, Eldorado, Ohio. ef 


FOR SALE 


ESTABLISHED Auto and Radio f 
Store. Ideal. location: cheap. ,; 
rookl/yn, 


Tren- 





Inc.. Atlantic City, 
008: bus lines; William Alkazus, El- 
liott R. Thompson and William Lehman 

Hammond Ayenue Bus Line, Wallington, 





> 





Palise, 1317 Bushwick Ave.. B 





upp! Va Ge 


